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® NENEN
v’ Certificate of Advance Negotiation Program from Notre Dame

University, USA

v’ Certificate of Negotiation Essentials Program from Notre Dame

University, USA

v’ Certificate of Strategies for Conflict Management Program from Notre

Dame University, USA

v’ Certificate of Expert Sales Management Program from University of

San Francisco, USA

v’ Certificate of Transitioning to Sales Management Program from

University of San Francisco, USA

v Certificate of Expert Selling Program from University of San Francisco,

USA
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1) Japan Government Scholarship: Official Certified Trainer: “Trainers’

Training Course on Management Training: MTP Program, 17 days in
OSAKA Japan.

2) Japan Government Scholarship: The Refresher Seminar for Former

Participants: 14 days in Tokyo Japan

3) Japan Government Partial Scholarship: The Executive

| ... | Leadership Program:12 days in Tokyo Japan

Official Certified Trainer:

1. Certified Trainer: “Trainers’ Training Course on Management Training:

£\ MTP Program

AOTS
2. Official Certified Trainer: Strategic Selling™ and Conceptual Selling Skills™

from Mille Heiman, USA.
MILL ’
IEI%I MAN

Distribution Partner

SAB gegotiation 3. Official Certified Trainer: Negotiation Skills from SAB Negotiation Group,
roup

USA.
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Blue Ocean Strategy from Key Principles to local practice. An Original
Conference with Professor W.Chan Kim.

The most successful workshop ZIG ZIGLAR world#1 Sales &
Motivation Guru and Author of over 25 Books: Top Sales, Top Profit,
See You at The Top with Ziglar Sales System, Presented by Bob
Alexander, Zig Ziglar’'s Co- author, Partner,
Top Master Trainer, Sales : Director.

Build the Leadership Team for Outstanding Results, Presented by
John C.Maxwell, World’s#1 Leadership Guru & NY Times Best Selling
Author of Over 50 Books.

Inn\ C.
MAXWELL

Achieving Breakthrough Results in Work & Life: The Success Principles & The
Law of Attraction in Action. Presented by Jack Canfield, World’s Top Guru on
Success & Peak Performance, Guinness Book of
World Records for Most Books on NY Times Best I 2
e

#|

Poywer

Seller List.
. FOCUS

Total Financial F.R.E.E.D.0.M™ System: 7 easy steps to reach your financial
& life goals. Presented by Sebastien Leblond’s Guide to Creating a Unique
Investment Plan Based on Your Personality, Goals and Risk Tolerance.

Certified Train the Trainer: Strategic and Conceptual
Selling System. Presented by David Underwood, Master
Trainer of Miller Heiman: Sales System Solution for
Sales Performance in Milton Kyne, UK.

MI LL]EIBE
[MAN -
Strategic and Conceptual Selling System. Presented by 732 =
David Underwood, Master Trainer of Miller Heiman: Stvmtoplc Salling, Anmceptual Seitng,

Sales System Solution for Sales Performance in Milton

Kyne, UK.
MILL]E“I%IMAN .

Distribution Partner




INNOVATION for Breakthrough Results & Sustainable Growth.
Presented by Robert B.Tucker, , Author of Innovation Book: Driving
Growth Innovation, Managing the

Miller Heiman Sales System. Presented by Robert Miller, Founder and Miller
Heiman team: Sales System Solution for Sales Performance in Reno, Nevada,
USA.

SELLING g

Siine  ACcoN S
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How to Get Clients, CLOSE Deals & Crush the Competition. The

RUTHLESS ENTREPRENEUR SYSTEM, Presented by Mark McClure, One

of the Top 5 Speaker in the world on Sales, Marketing &

Entrepreneurship, Author of Best Selling Book: The Ruthless
Entrepreneur System.

Blue Ocean Strategy: How to Create Uncontested Market Space and
Make the competition Irrelevant, Presented by Prof.Dr.Ben M.Bensaou
from INSEAD Institute and Faculty Member of the Blue Ocean Strategy
Network.

TOYOTA TALENT:Toyota’s amazing success and How you can make it a
reality in your company?, Presented by David P.Meier, Auther of Best
Selling Books: Toyota Talent, Toyota way(Fieldbook).

The Heart of Coaching:Creating a Coaching Culture for Outstanding
Results., Presented by Thomas G.Crane, Author of Best Selling Books:
The Heart of Coaching.

I obtained scholarship from The Oversea Human Resource and

+ Development Association(HIDA), Japan 17 days program to certified
for “Trainers’ Training Course on Management Training Program,
presented by Prof.Tatsuru SATO from The Japan Industrial
Training(JITA) at HIDA Kansai Kenshu Center,Osaka,Japan”




Labor and Economic Conditions in Japan, presented by Prof.Sumimaru
ODANO from Saiga University at HIDA Kansai Kenshu Center,Osaka,
Japan”

Certificate in Strategic HR Transformation and Organization Development,
Presented by Professor William J.Rothwell, Author of bestselling and award
winning books with over 70 internationally published titles, Pennsylvania
State University.

Certified Train the Trainer: Miller Heiman™ Negotiation Success Skill
Builder. Presented by Susan Mohama, Master Trainer of Miller Heiman:
Sales System Solution for Sales Performance in San Francisco, USA.

Certificate: Principle of Persuation Workshop:POP 4.1 (Base on Scientific
Research of Dr.Robert Cialdini, Author Influence:Science & Practice,
Presented by Dr.Khoo Cheok Kau: Official Certified Trainer from Dr. Robert
Cialdini: KL, Malaysia

Coaching & Mentoring for Breakthrough Success, Presented by Peter Chee,
Co-Author Jack Canfield of Coaching & Mentoring for Breakthrough Success.

Advance Coaching and Mentoring: Essential Mentoring Skills
Presented by Charles Tan

Performance Coaching, The Heart of Coaching:Thomas G.Crane Author of
Best Selling Books: The Heart of Coaching., Presented by Khoo Cheok
Kau: Official Certified Trainer from Thomas G.Crane




>
Train the Trainer: American Management Associated(AMA) 5 Days Program

Professional Selling Skill: Back to the Basic, Presented by Mercuri International
in Singapore.
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®  Thai Plastic Co.,Ltd.

® B|O Pham Co.,Ltd

®  Mitsubishi Car Dealer

® 13K YyIea iNINA9

®  Thai Plastic (TPC)

® Tesco Lotus

e nyanavin

® ECON Thai

e las9ns NEC (88n.)

® CONWOOD Co.,Ltd.
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P&O Nedlloyd,

Gulf Electric,

S.E.C. Auto Sales and Services,
FUIAIINENT INE,

Prize of Wood,

Toyota Motor,
Sumitronic,

HINO Automotive,

TPI,

NU LIFE,
nﬁ:Lﬁ@m‘mW‘ﬁs,
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Toyoda Gosei (Thailand)
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Brother Thailand
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Agro Thai Co.,Ltd.
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BAYER Thailand

Mitsubishi Motors

COTTO

Thai British Security Printing
NC Housing

Agro Thailand

Bangkok Motor Work

NC Housing

Hutchinson

Barter Card

AstraZeneca

Makro
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Course Offering :
The Super Manager

+ The Top Performance Leadership4.0

+++++++ A+ A+ A+ +

8 Step of Professional Selling Skills

Advance Modern Selling Skills

Dynamic Selling Edge

Sales Engineer

Power of Persuasion: Workshop

How to Get Effective Customer? and Sales Closing Techniques
Clic-Biz Presentation & Personality Skills
Negotiation Strategies for Win Win

360 degree for Negotiation strategy

Biz Negotiation Within

Mastering Dynamic Negotiation :Win-Win-Win
Excellent Biz Service Beyond Expectation
Excellent Service Behavior(ESB)

Intelligent Leadership

Psychology of Effective Communication
Customer Relation Management (CRM)
Customer Experience Management (CEM)
Strategic Management Planning(SMP)
Balance Score Card




